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CREATING A RETIREMENT STRATEGY
Provided by Dominic Lucente

22-062  Financial planning offered through Northeast Planning Associates, Inc. (NPA), a registered investment adviser (RIA).  Securities and advisory services 
offered through LPL Financial (LPL), an RIA and broker-dealer (BD), member FINRA/SIPC. Credit union is not an RIA or BD.  Insurance products offered through 
LPL or its licensed affiliates. LPL registered representatives offer products and services using NPA. These products and services offered through NPA, LPL, or 
their affiliates, which are separate entities from, and not affiliates of the credit union, are: 

Dominic M. Lucente, CFP®, RFC®
CERTIFIED FINANCIAL PLANNER™
Northeast Planning Associates, Inc.
425 Hooksett Road · Manchester, NH  03104
(603) 645-8131 · dominic.lucente@lplcom
www.dlucente.com

Not Insured by NCUA or OTher Government Agency | Not Credit Union Guaranteed | Not Credit Union Deposits or Obligations | May Lose Value

Like planting a successful garden, creating a nancial plan and 
cultivating investment strategies begins with understanding 
what’s important to you now and knowing what you want 
through all the seasons of your life. 

At NPA, we have the expertise to help you craft a comprehensive 
plan that works towards achieving the retirement of your dreams 
and leaving a nancial legacy for generations to come. 

LET’S START PLANNING.

YOU PLANT 
SEEDSSEEDS

today

ccessful garden, creating a nancial plan and 
ment strategies begins with understanding 

to you now and knowing what you want 
sons of your life.

he expertise to help you craft a comprehensive 
d hi i th ti t f d

& beyond
tomorrowTO THRIVE

Most people just invest for the future. You have a 
chance to do more.

ACROSS THE COUNTRY, PEOPLE ARE SAVING FOR 
THAT “SOMEDAY” CALLED RETIREMENT.
Someday, their careers will end. Someday, they may live off their savings 
or investments, plus Social Security.  They know this, but many of them 
do not know when, or how, it will happen. What is missing is a strategy 
– and a good strategy might make a great difference.

A RETIREMENT STRATEGY DIRECTLY ADDRESSES 
THE “WHEN, WHY, AND HOW” OF RETIRING.
It can even address the “where.” It breaks the whole process of getting 
ready for retirement into actionable steps.

This is so important. Too many people retire with doubts, unsure 
if they have enough retirement money and uncertain of what their 
tomorrows will look like. Year after year, many workers also retire 
earlier than they had expected, and according to a 2022 study by 
the Employee Benefit Research Institute, about 47% do. In contrast, 
you can save, invest, and act on your vision of retirement now to 
chart a path toward your goals and the future you want to create  
for yourself.1

Since it’s impossible to predict the future, some people dismiss having 
a long-range retirement strategy. Indeed, there are things about the 
future you cannot control: how the stock market will perform, how the 
economy might do. That said, you have partial or full control over other 
things: the way you save and invest, your spending and your borrowing, 
the length and arc of your career, and your health. You also have the 
chance to be proactive and to prepare for the future.

A GOOD RETIREMENT STRATEGY HAS MANY 
ELEMENTS.
It sets financial objectives. It addresses your retirement income: how 
much you may need, the sequence of account withdrawals, and the 
age at which you claim Social Security. It establishes (or refines) an 
investment approach. It examines financial implications and possible 
health care costs, as well as the transfer of assets to heirs.

A PRUDENT RETIREMENT STRATEGY 
ALSO ENTERTAINS DIFFERENT CONSEQUENCES.
Financial professionals often use multiple-probability simulations to try 
and assess the degree of financial risk to a retirement strategy, in case 
of an unexpected outcome. These simulations can help to inform the 
financial professional and the retiree or pre-retiree about the “what ifs” 
that may affect a strategy. They also consider sequence of returns risk, 
which refers to the uncertainty of the order of returns an investor may 
receive over an extended period of time.2

LET A RETIREMENT STRATEGY GUIDE YOU. 
Ask a financial professional to collaborate with you to create one, 
personalized for your goals and dreams. When you have such a strategy, 
you know what steps to take in pursuit of the future you want.

Dominic may be reached at 603.645.8131
or Dominic.lucente@LPL.com
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FIELDHOUSE SPORTS PERMANENTLY 
CLOSED LAST MONTH

The 70,000 square foot sports facility was sold to 12 Tallwood, LCC for $6.1 
million dollars, according to the Merrimack Registry of Deeds. EB Metal in 
Londonderry, will be convert the building for the purpose of manufacturing.

“The property occupied by FieldHouse Sports has been purchased by an-
other organization,” FieldHouse's website reads. “The facility has ceased to 
operate as an indoor sports facility.”

FieldHouse Sports rented fields used by soccer, lacrosse, field hockey, foot-
ball, softball, baseball, volleyball and basketball teams in the community.


