
10  THE BOW TIMES VOL 28,  NO. 6  June  2021    www.thebowtimes.com FREE                                  
         

MEASURING THE VALUE OF A FINANCIAL PROFESSSIONAL
by Dominic Lucente

Maintaining a vibrant lawn and landscaping requires year-round e	ort. Thoughtful 

planning, thorough preparation of all the necessary tools, a decent amount of hard work, 

and making adjustments for seasonal changes are all important.  But sometimes a little 

help from a professional can be a key to success. 

Similarly, your plan for retirement should be carefully crafted to your personal dreams and 

objectives. An experienced �nancial professional can provide valuable insight and a 

comprehensive strategy designed to help you work towards your goals and the vibrant 

future you and your family are dreaming of.

21-091  Financial planning o	ered through Northeast Planning Associates, Inc. (NPA), a registered investment adviser (RIA).  Securities and 
advisory services o	ered through LPL Financial (LPL), an RIA and broker-dealer (BD), member FINRA/SIPC. Credit union is not an RIA or BD.  
Insurance products o	ered through LPL or its licensed a�liates. LPL registered representatives o	er products and services using NPA. These 
products and services o	ered through NPA, LPL, or their a�liates, which are separate entities from, and not a�liates of the credit union, are: 
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Not Insured by NCUA or OTher Government Agency | Not Credit Union Guaranteed | Not Credit Union Deposits or Obligations | May Lose Value

Think this 
happens by 
chance?

NOT A CHANCE.

A SUCCESSFUL RETIREMENT IN YOUR FUTURE
STARTS WITH CREATING A PLAN TODAY.

Findings suggest that these relationships can make a difference  
for investors.
WHAT IS A RELATIONSHIP WITH A FINANCIAL 
PROFESSIONAL WORTH TO AN INVESTOR?
A 2019 study by Vanguard, one of the world’s largest money managers, 
attempted to answer that question.

Vanguard’s whitepaper, concluded that when an investor works with 
a professional and receives that level of investment advice, they may 
see a net portfolio return about 3% higher over time.1

HOW DID THIS STUDY ARRIVE AT THAT CONCLUSION?
By comparing self-directed investor accounts to this model, Vanguard 
found that the potential return relative to the average investor expe-
rience was higher for individuals who had financial professionals.1

Vanguard analyzed three key services that a professional may provide: 
portfolio construction, wealth management, and behavioral coaching. 
It estimated that portfolio construction advice (e.g., asset allocation, 
asset location) could add up to 1.2% in additional return, while wealth 
management (e.g., rebalancing, drawdown strategies) may contribute 
over 1% in additional return.1

Asset allocation is an approach to help manage investment risk.  
Asset allocation does not guarantee against investment loss. The 
study provided feedback and estimates based on customer experi-
ence. The value of advice is not a guarantee of performance.

The biggest opportunity to add value was in behavioral coaching, 
which was estimated to be worth about 1.5% in additional return.  
Financial professionals can use their insight to guide clients away from 
poor decisions, such as accepting excessive risk in a portfolio. Indeed, 
the greatest value of a financial professional may be in helping indi-
viduals adhere to an agreed-upon financial and investment strategy.1

Of course, financial professionals can account for additional value 
not studied by Vanguard, such as helping clients implement wealth 
management strategies, which may help protect against the financial 
consequences of loss of income, and coordinating with other financial 
professionals on tax management and estate strategies.

After years of working with a financial advisor, the value of a relation-
ship may be measured in both tangible and intangible ways. Many 
such investors are grateful they are not “going it alone.”

Dominic may be reached at 603.645.8131
or Dominic.lucente@LPL.com
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This material was prepared by MarketingPro, Inc., and does not necessarily rep-
resent the views of the presenting party, nor their affiliates. This information has 
been derived from sources believed to be accurate. Please note - investing involves 
risk, and past performance is no guarantee of future results. The publisher is not 
engaged in rendering legal, accounting or other professional services. If assistance 
is needed, the reader is advised to engage the services of a competent profes-
sional. This information should not be construed as investment, tax or legal advice 
and may not be relied on for the purpose of avoiding any Federal tax penalty. This 
is neither a solicitation nor recommendation to purchase or sell any investment or 
insurance product or service, and should not be relied upon as such. All indices are 
unmanaged and are not illustrative of any particular investment.

Financial planning offered through Northeast Planning Associates, Inc. (NPA) a reg-
istered investment adviser. Securities and advisory services offered through LPL 
Financial, a registered investment adviser and  member FINRA/SIPC. Insurance 
products offered through NPA, LPL Financial, or its licensed affiliates.  The Credit 
Union, NPA and LPL Financial are unaffiliated.
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We’re Still Here To Help Pets!

For the health and safety of our employees and 
visitors, we are open by appointment only.

We are determined to help all animals in need that come through 
our doors during this challenging time. 

A gift of any amount, at any time you are able to donate, will 
fund our basic programs to provide care for the most vulnerable 
pets in our community.  Be safe, be kind and stay healthy! 


